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o Strategies To Attract Your Ideal Client.

Write down who your ideal client is, and be as clear as you possibly can, everything
) from Who they are, To their pain points, The result that they will get etc.
1 | : The more information you can write out about them the better. A lot of
| entrepreneurs neglect this phase. They think they got it in the bag, because they
feel that they have it memorized. Don't Be That Girl.

Create (2-3) types of freebie content that your ideal clients would love to get

_ their hands on, in the area that you are providing products and services for.

2 - Make sure that this freebie fulfills a desired result that your ideal client needs
. and wants to have. This will keep them coming back for more.
Strategy number #1 will help you with getting this accomplished.

A Make your message work for you. Make sure that your messaging and your
Y ; brand speaks to your ideal client. It is not only what you say, but your message
3 should be woven into everything that you do. From the freebies, pictures,
your posts, to the words you put out on social media, remember that it is all a
representation of you and what you have to offer. Make it work for you even
when you are not physically there.

L Find your ideal clients through searching hashtags, other pages, and joining
YL groups that they might enjoy. The sky is the limit for finding ideal places to get in
4: touch with your ideal client. When it come to business there is no time for being shy
or an introvert for that matter. Take it from me | know. | am still an introvert, but you
have to put yourself out there and push past your boundaries.
That is the only way to grow with anything in life.

Post the desired results that they want to get as much as you can, when the time

| IS right. That means post them on your website (i.e. blogs, about me page home

S | / page), in your social media post, politely interject them in a conversation when

| prompted (i.e.when people ask you what do you do). Don't Be Shy Dream Girl!!!

If you want to catch your dreams, you have to be willing to chase them, and that
means putting yourself in front of your ideal client every chance you get. You might
know that they are your ideal client, but if you don't put yourself out there they won't

know it. Remember: Knowing Is Half The Battle!



~Bonus Side Note~

Remember: The Information
Of Your Ideal Client Will
Change A Little, Every Now
And Then, As Your Business
Grows. This Is The Number
17# Thing That A Lot Of
Business Owners Neglect,
And It Can Keep You From
Attracting Your Future Ideal

Clients. %n%%



